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Do you know where this page is found on the web?

CompTlA.

CompTIA Authorized Partner Program HOME MEMBERS

CompTIlAs Home

CERTIFICATION

Home Program Information Products Marketing & Sales Research Classroom Resources Events My Account Contact Us

Contact Us Logout

PARTNERS

CAPP Delivery = Marketing & Sales
Logos
Certification Fliers
FPowerFoint Presentations
CompTIA TV
Product Sales Guides
Case Studies & Testimonials
MNews You Can Use
Pariner Focus: Cybersecurity
Troops to Tech Careers Frogram
DoD 8570.01-M Information

Why IT Marketing Materials

Taking Your CompTIA Exams

Academy Educator

Learning Partner Conference

Marketing & Sales Resources

We can help make partner marketing and sales efforts more compelling, more efficient and more
successful to help grow your business.

Logos
Usage guidelines and logo downloads for CompTIA and Authorized Partner logos

Certification Fliers
Certification collateral in various languages to use for handouts and in campaigns

PowerPoint Presentations
Use our full PowerPoint presentations or individual slides to help sell training and certifications.
CompTIA TV

CompTIA creates short videos to help you market your IT programs and CompTIA certifications.
Below is a list of videos that you can download andfor embed within your website and customer
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CompTIA Partner Websites Grows Your Business

3 Separate & Dedicated Partner Websites

Academy

Your CAPP Benefits

Product Details

Marketing & Sales Tools

WEBSITE

Research

DELIVERY PARTNER

Classroom Resources
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CompTIA Delivery Partner Website

Marketing & Sales Tools for YOU

A Sample of the Marketing & Sales tools are on the USB you received

= Logos

= Product Sales Guides
= Fliers in various languages Targeted by Audience: Government/Consumer
= Why IT? Marketing Materials

= PowerPoint Presentations

= Case Studies & Testimonials

= Partner Focus: Cybersecurity: Sell the cybersecurity path

= DoD Directive 8570.01-M Information
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Your CompTIA Delivery Partner Website

Where is the CompTIA Delivery website?

= www.partners.comptia.org

How do YOU Access the Delivery website?

= Any employee of Current Delivery Partner may access Delivery website

= Contact your CompTIA Account Manager or Martha Planton

For login details & a personal website tour
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CompTIA’s Training Search Engine

Classroom Training

Train for your certification exam through personal instruction with knowledgeable instructors delivering the subject matter in a
professional, informative manner using accredited materials and accommodations.

Quality training providers have been reviewed and approved by CompTIA through the CompTIA Authorized Partner Program (CAPP) to
provide the best instructor-led exam preparation experience possible

Extend your training with other study tools including self-study materials and CompTIA eLearning courses

Leam more about what each exam covers and key study points. Read through CompTIA exam policies which cover certification rules
and regulations, candidate conduct policy, exam scoring and retake policy among others

Sample questions can also be downloaded to give candidates a general overview of what to expect on the exam

See more information on becoming a partner

Find a CompTIA Authorized Training Provider Partner

Certification

Select Certification v

Choose the Training Center Location

Country
State
US Zip Code

Radius Miles

Academy Educator

Select Country v

Select State Vv
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Your CompTIA Training Search Engine

What is the CompTIA Training Search Engine?

= 1 Dedicated Website where learners search/find CompTIA Training
= Learners search by
= Geography: Country, State, Zip code

= CompTIA Certification

Guess how many Unique Students Search for Training on
this Partner Search Engine each month?

= http://certification.comptia.org/Training/training.aspx
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Your CompTIA Training Search Engine

How to get YOUR Company listed on the Training Search Engine

For each CompTIA course you offer:

= Must have at least one instructor certified in CompTIA course they teach
=  Provide CompTIA with Instructor’s:

= First and Last Name

» CompTIA Career ID received after completing the CompTIA exam

= Name of the CompTIA course

= Contact your CompTIA Account Manager or Martha Planton

Get Listed on Training Search Engine used by 120,000 students/year!
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Your Complimentary Voucher Coupons

What are Complimentary Voucher Coupons?

= Delivery & Content partners receive complimentary voucher coupons

=  Primarily used to certify instructors for CompTIA classes

= Redeem Coupons on CompTIA store www.comptiastore.com

When & How did YOUR company receive these Coupons?

=  CompTIA automatically distributes coupons by email to Primary Contact

= Annually, upon your company’s dues renewal

How many Coupons does YOUR Company have Laying Around Today?

= Annual Quantities based on partner level: Authorized =2 Gold=4 Platinum =6

= Contact your CompTIA Account Manager or Martha Planton for your current balance
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Calls to Action:

v’ Leverage Tools on Your
CompTIA Delivery Partner Website

Login & Personal Tour of Delivery Website
Balance of Complimentary Voucher

Coupons
Your listing on Training Search Engine
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